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86% going to Gen X and millennial heirs and 14% to charity
*Cerulli U.S. High-Net-Worth and Ultra-High-Net-Worth Markets 2021

14% 
CHARITY

$84.4 Trillion
86%

GEN X AND MILLENNIAL HEIRS

Great Wealth Transfer

ROLE OF ESTATE PLANNING IN YOUR BUSINESS +



HOW ESTATE PLANNING BUILDS YOUR BUSINESS AND CLIENT RELATIONSHIPS

$72,500,000,000,000

$31.9T $29.0T $11.6T
Gen X Millennials Gen Z

$11,900,000,000,000
Heirs Charity

Great Wealth Transfer
$84,400,000,000,000

95 million adults expecting an inheritance (95M+) with 
avg. value of $738,724.23 

(source: New York Life)

+



HOW ESTATE PLANNING BUILDS YOUR BUSINESS AND CLIENT RELATIONSHIPS

Only 19% of Clients Work With Their Parents' Advisor

Cerulli’s research 
[further] found that 92% 

of affluent investors 
who use their own 

advisor did not 
consider their parents’ 

advisor in their 
selection process.

+



SUNSET OF TCJA

ROLE OF ESTATE PLANNING IN YOUR BUSINESS

2011 2017 2018 TODAY 2026 PROJ.

$5.00M $5.49M $11.18M $13.61M $7.00M

+



22%
Less than 1/4 report having received it*

93%
Nearly all clients expect to receive estate 
planning assistance from their advisor

HOW ESTATE PLANNING BUILDS YOUR BUSINESS AND CLIENT RELATIONSHIPS

* Spectrem Group
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HOW ESTATE PLANNING BUILDS YOUR BUSINESS AND CLIENT RELATIONSHIPS

“Advisors are adding nonfinancial 
products and services such as 
trust administration, tax 
preparation, estate planning, and 
lifestyle management services to 
their platforms.”

McKinsey & Company
January 17, 2024

As their quarterback, you are uniquely positioned to 
deliver on your clients’ demand for holistic services 

+



The Platform

Wealth.com combines 
best-in-class technology, AI 
and human expertise to 
elevate the estate planning 
experience. 

The ecosystem facilitates 
the creation, visualization, 
optimization, and ultimate 
administration of estate 
plans. 



Mass Affluent High Net Worth Ultra-High Net Worth

< $1mm / $100K Investable Assets $1mm - $10mm Investable Assets > $10mm Investable Assets

116,959,443 Households 6,991,842 Households 314,564 Households

AI Extraction Technology
To Read Existing Plans

Tax Projections
To Analyze the Planning Impact

Complex Flowcharts
To Map the Estate Disposition

Elegant Reports
To Deliver to UHNW Clients

 CONFIDENTIAL 

Estate Solutions Across the Wealth Spectrum

Document Creation
To Create New Plans



Wealth.com quick demo



Marketing Your Estate Planning 
Services  



15+

First: Make sure you list estate planning 
in your “Google Business” Profile 



16+

Here’s How To Update on Google 

https://support.google.com/business/answer/9455399?hl=en
https://support.google.com/business/answer/9455399?hl=en


Marketing Your Estate Planning 
Services: Website 



18Source: https://www.bronwealthfinancial.com/

Include a sub-page on your site 
dedicated to Estate Planning

+



19Source: https://www.ffgadvisors.com/estate-planning-charitable-giving

Use everyday language to explain 
what estate planning REALLY means

+



20
Source: https://www.jenboldt.com/resource-center/estate/estate-strategies-of-the-rich-and-famous 
(blog post provided as part of FMG Content Library) 

Tell Stories that 
people 

can relate to

+

https://www.jenboldt.com/resource-center/estate/estate-strategies-of-the-rich-and-famous


21
Source: “Understanding your Estate” Downloadable in FMG Content Library  

Create an “Estate 
Planning Resource 

Center” on Your 
Website

+

https://www.ffgadvisors.com/estate-planning-resource-center
https://www.ffgadvisors.com/estate-planning-resource-center


22Source: “Understanding your Estate” Downloadable in FMG Content Library  

Capture Leads with 
Content that speaks 

to Estate Planning 
Concerns

+

https://www.ffgadvisors.com/estate-planning-charitable-giving
https://www.ffgadvisors.com/estate-planning-charitable-giving


23
Source: https://www.zuckermanprivatewealth.com/testimonials2

Add Testimonials that 
speak to how you help 

with estate planning and 
management 

+

https://www.ffgadvisors.com/estate-planning-charitable-giving
https://www.ffgadvisors.com/estate-planning-charitable-giving


24Source: Quiz found in FMG Library under “Downloadables: Web Content” 

Add Interactive 
Elements to Your 

Website 

+

https://www.thelewisfinancialgroup.com/resource-center/estate/test-your-estate-strategy-knowledge
https://www.thelewisfinancialgroup.com/resource-center/estate/test-your-estate-strategy-knowledge


25

Source: 
https://prosperowealth.com/2023/10/04/product-update-time-to-mark-your-est
ate-plan-done/

USE WEALTH.COM? 

Showcase the power!  

wealth.com
The estate planning solution with the combination of best-in-class technology, 

AI and human expertise. Whether it’s  frictionless onboarding, intuitive plan 
creation, clean visualizations or proactive insights — wealth.com does it all.



Marketing Your Estate Planning 
Services: Email 



27Source: Estate Planning 4 Part Email Drip Series - in FMG DIFM Content Library, 
created with Wealth.com +

Include estate planning topics in 
your emails 
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Source: Estate Planning 4 Part Email Drip Series - in 
FMG DIFM Content Library, created with Wealth.com 

Coming your way! 
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Source: FMG Content Library  

Estate Planning Email Ideas from FMG

+



Marketing Your Estate Planning 
Services: Social



31Source: Jacob Impellicceiri on Linkedin. Content from FMG Library  +

Talk about estate planning 
concerns in your social posts  



32Source: +

Use Simple, Natural Language 



Marketing Your Estate Planning 
Services: Partner with COIs
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FMG’s “Do It For Me” 
Marketing Program



Advisors ❤ Love Our
“Do It For Me” Program
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