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LIVE DISCUSSION:

Cracking the Code:

How to Design a Scalable
Advisor Marketing Program
That Drives Growth

Shannon Spotswood
CEO of RFG Advisory

Susan Theder
Chief Marketing &
Experience Officer AT FMG
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: / Chief Evangelist at FMG



1. Setting The Stage:



2. How to Choose



3. Building The Program:



4.Recruiting Value Prop



5. Supporting Growth for
Existing Advisors



6. Results & Evolution



7. The Role of FMG



8. Advice for Enterprises



Unlock Your RIA Firm's
Growth Potential

The All-in-One Digital

Marketing & Compliant Texting Book a Consultation
Solution First Name* Last Name*
[— Samantha Russell

Our award-winning platform is designed to
alleviate your top marketing pain points and drive
sustainable growth for your firm. During a samantha.russell@fmgsuite.com
personalized demo, one of our marketing
consultants will walk you through strategies to:

Email*

Phone Number*

~ Elevate Your Brand and Online Presence: 12165099089
with a robust and professional digital footprint.

) . . . Firm Name*
< Nurture Client Relationships at Scale: with
automated, compliance-friendly
communications.

. How many advisors/agents are you looking at

@' Generate More Qualified Leads: through a solution for?*
targeted campaigns and conversion
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https://info.fmgsuite.com/midmarket-enterprise-book-a-consult
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34%
34% feel more confident in their
growth trajectory

Questions?
Want to learn more about FMG?
Email: marketing@fmgsuite.com




