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23%
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16%

Webinars 

In-Person Events

How many advisors are currently
 focused on hosting:
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In Person Events That Bring the WHOLE family 
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Family Picture Day Event 

● Hire local photographer

● Choose Venue 

● Send clients SignUp Genius Form

● You pay photographer, they pay for 
photos they want

● Collect names/emails of ALL family 
members at event

● Have (stain free!) snacks and water 
on hand!
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Family Wealth Conversations - Downloadable 

Source: FMG  Content Library
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Galantines Event 

● Invite clients and let them bring a 
friend

● Widowed, married, divorced or single

● Host in a fun restaurant 

● You provide wine and chocolate 

● Invite everyone to dress up in red or 
pink 
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Pickleball Tournament

● You sponsor and organize the event

● Open to community 

● Have signage and swag w/Logo 

● Invite Pro to give lessons/compete

● Offer “Healthcare in retirement: 
because you know you want to keep 
playing pickleball!” follow up webinar 
or 1:1 Conversations 
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Events that brings similar clients together 
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● Offer Professional Headshots

● Salary negotiation tactics

● How much to ask for in a raise

● How to price products or services 
as a new business owner 

 

Events for Young Professionals 
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DIFM Program Marketing Ideas/Tips 
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Create a Registration Page People Want to Sign up!



Send THREE emails for optimal performance. 

● 1 week before
● 1 day before
● 1 hour before

Email Promotion Specifics 

Source: https://danielwaas.com/how-to-increase-webinar-attendance-rates/
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How do you get more 
clients to refer friends 
and family?

 

Source:FMG “Do It For Me” Marketing Program 



Promotion: What if I don’t have a big email?

Partner with COI or SME

● Have as a guest and Ask them to promote to their 
audience too

● Or just share with COIs whose audience could benefit 

Make a LINKEDIN EVENT PAGE! 

● Posts that focus on the BENEFIT someone gets from 
joining

● Direct invites via Linkedin - target your audience
● Setup Linkedin Event page →

Encourage clients to share the email invite with 
others

thers



Social Media  Promotion Specifics 

● Don’t start your post by promoting your 
event

● Start by talking about a problem your 
audience has

● Then offer some quick wins (that they 
get just by reading the post)

● THEN say “we are going to do X event to 
teach more about this”

 



Social Media  Promotion Specifics 
● Say “comment ____” and I’ll send you 

the link to join us!

● This builds momentum and gets people 
commenting on the post - which then 
alerts the algorithm to show it to even 
more people

● Direct Message and ask for 
comments/shares

● If you are partnering with a COI or SME - 
make sure you tag them! Tag the venue 
too if applicable! 

 



Want to learn more? 
Book a 20-minute consult →

 

Questions?  Marketing@fmgsuite.com 
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